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IB Webinar services include:	
  l Promotional materials created for all assets:
			   -  Two dedicated email blasts to 50k+ opt-in subscriber base
			   -  Banner ads in ICBA e-newsletters, NWT and IBmag eNews
			   -  Banner ads on ICBA websites, ICBA.org and IBmag.org
			   -  1/3 page print ad in ICBA Independent Banker® magazine
  l Links in IB’s Webinar Event Center and ICBA’s Education Calendar
  l Audience development, hosting, archiving and lead-generation reporting

Host a high quality webinar event targeting community bank decision-makers nationwide with a direct 
marketing program valued at $20,000. Receive premier consulting, creative, hosting and lead gen reporting. 
Your company name will appear in all webinar registrations, confirmations, reminders, and post-event follow 
up. Leverage the credibility of the IB brand, audience and marketing channels to promote your key initiatives.

Provide great content from an educational perspective (PowerPoint) with your leading experts to present 
topical information and answer questions. Let community bankers know who should register and the benefits 
they will receive from attending this session.

Educate Bankers with Thought Leadership and Generate Leads!

THURSDAY, July 10 — 

2:00pm EDT, 1:00pm CDT, 11:00am PDT

Executives in Marketing, Business Development, Product 

Management, and New Product Solutions – Retail and 

Commercial, Healthcare and Innovation  
 

 

The healthcare industry is creating a significant opportunity 

for banks taking part in the healthcare payment and healthcare 

account solutions market. With more than 15.5 million Americans 

currently using HSAs, why would you put off the opportunity any 

longer?

In this informative webinar, you will learn how you can:

•	 Drive new sources of income through a diversified and 

expanded product and service offering

•	 Reap the benefits of a new fee-based income revenue stream in 

deposits and fees through offering healthcare accounts 

•	 Add value to your clients by providing a complete and 

convenient solution for consumer-driven healthcare accounts to 

their employees

•	 Differentiate yourself in the market by moving beyond standard 

financial services 

 
 

 
 

How HealtHcare reform is creating 

significant revenue opportunities for 

Banks across tHe country

Healthcare Savings for Consumers, New Revenue for You

IB Magazine Webinar Exclusive:

[wHen]

[attendees]

[featuring] 

[agenda]

[click Here to register now!]

Heather Andrews

VP of Enterprise Partner Development,

Evolution1

 

IB Webinar Package

IB Webinar Stats:
  l Avg. Registrants:  128
  l Avg. Attendance Rate: 72%*

*National average attendence rate only 42%.

Deliverables
Timeline

Ad Creative 
& Proofs

Promotion in 
ICBA Marketing 

Channels

Dry-Run & 
Consultation

Live Webinar 
Event

Post-Event 
Reporting & 

Archiving

Corporate Member Rate:  Standard Rate:

$7,700 (Net) $8,700 (Net)

IB’s Turnkey 4-Week Campaign:


